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ED & JULIE WRIGHT

Nearly 40 years ago, the Help-U-Sell real estate 
model pioneered the way that consumers – and 
agents – did business.  With a focus on maintaining 

low cost and providing buyers and sellers with the 
autonomy to design their own transactions, the company 
has found lasting success.  Led by a team of accomplished 
real estate professionals with a client-centric focus and 
extensive market knowledge, Orange County’s Help-U-
Sell Wright Realtors® offers a consistent level of care for 
buyers, sellers and investors.

Ed Wright’s diverse career history has provided him 
with a skillset that’s uniquely tailored to his work in real 
estate.  A former air-traffic controller, he’s highly adept 
at multitasking and handling situations that range from 
challenging to crisis-level.  He has also held positions 
as a property manager and real estate appraiser, which 
allowed him to build an intimate understanding of home 
values and marketability.  Though he launched his real 
estate business with a traditionally-modeled brokerage, 
Ed discovered that the Help-U-Sell system made sense 
for buyers and sellers.  “Through Help-U-Sell, consumers 
save money while taking advantage of a range of options 
and choices throughout their transactions,” he explains.  

Julie Wright came to the same conclusion after years 
of working with traditionally-based real estate offices.  
She earned her license after building a highly successful 
career as a top-producing title representative.  Acquiring 
a Help-U-Sell franchise, she explains, just made sense.  
“Our clients receive the same type of service that they do 
with a traditional brokerage,” Julie notes.  “We cover the 
full spectrum of the real estate industry, and are experts at 
guiding buyers and sellers, even individuals dealing with 
distressed properties.”  She adds, “What sets us apart is 
that we offer lower fees and more options for our clients.”

Help-U-Sell Wright offers a higher level of autonomy 
for its clients, who have the option to choose from a range 
of services throughout the course of a given transaction.  
It’s a veritable bridge between the traditional model and 
a “for sale by owner” experience, allowing buyers and 
sellers to be as hands-on as they desire.  Clients pay for 
the service they actually utilize, and have the opportunity 
to show their own properties.  Negotiations and contracts 
are managed by Ed and Julie, who have the expertise to 
navigate the complexities of paperwork and due diligence.

While Help-U-Sell Wright has become a viable choice 
for individuals embarking upon traditional equity sales 
and distressed homeowners trying to avoid foreclosure, 
the brokerage is also well-equipped to handle transactions 

for luxury and high-end homes through its ancillary group 
Platinum Edge Properties.  Launched with the needs of a 
more discerning market in mind, Platinum Edge offers 
a distinct, image-conscious brand suited to high-end 
properties.  “Platinum Edge has been particularly well 
received in Orange County,” notes Julie.  “It really is a 
great alternative to traditional real estate offices, because 
our luxury clients can save tens of thousands of dollars 
with our low set fee commission while still taking 
advantage of comprehensive marketing and exceptional 
agent care.”

Designed to meet the needs of their commercial and 
residential investors, Wright Realty Group is a full-
service property management and leasing company that 
offers low-cost solutions to individuals feeling the effects 
of a challenged market.  “This reflects our desire to 
truly act as a full-service brokerage for our clients,” Ed 
explains.  “We have earned significant repeat and referral 
business thanks to our commitment to addressing the 
changing needs of our client base.”

Ed and Julie are active within their professional 
community, developing collegial relationships in order to 
further identify opportunities for their clientele.  As they 
examine opportunities to pursue REO listings and sales, 
the duo has begun to build business with area banks and 
asset managers.  They also founded the Strategic Alliance 
Mastermind Group, an organization that includes industry-
related professionals in fields including financial planning 
and lending.  Julie is an active member of NAHREP, serves 
on the Boards of Directors for the Women’s Council of 
Realtors® and Toastmasters, Ambassador for the Laguna 
Niguel Chamber of Commerce, and is a founding member 
of the Aliso Viejo Chamber of Commerce, which is slated 
to open its doors in 2012.

“We’re the Wright team,” quips Julie as she reflects on 
the elements that have fostered successful business.  “We 
remain optimistic about the opportunities available to 
our clients, and look forward to continuing to save them 
money while we help them accomplish their goals and 
dreams.”
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